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Michael D. Stewart is the President of Red River Solutions and
brings fifteen plus years of information technology experience to
Red River Solutions. His experiences include designing and.building
sales models in conjunction with marketing programs that focus on
solution selling for specific clientele. Since co-founding Red River
Solutions in 2004 he has focused on streamlining the back office
operations while helping to build the ERP projects division within

the organization.

In the 1990’s Michael Stewart successfully opened and managed
thirteen new markets in the United States and the United Kingdom.
He started a resale division generating $500,000 in Oracle license
sales in 1996 and by 2000 he was Vice President of Sales
generating S70 million in total solution sales. These sales include
the entire staffing and management of the projects, Oracle license,
Sun hardware and Oracle education credit sales. His team was
Oracle’s largest reseller two years in a row and named the North

American partner of the year in 1999.

He uses his past experience to grow and manage Red River’s
marketing, partnerships and sales. After he served in the United
States Marine Corps where he received medals for his
participation in the Liberation of Kuwait, Stewart graduated from
Northern Arizona University earning a Bachelor of Arts, with an

emphasis in Business Management.
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